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Avoiding Probate
Probate is the process of proving the validity of a will and supervising the administration of an estate usually
in the probate court. State law governs the proceedings in the probate court, so the process can vary from
state to state. Supervising the administration of an estate can result in additional expense, unwanted publicity,
and delays in the distribution of estate assets for a year or longer, which is why planning to avoid the probate
process may be beneficial.
There are several ways in which assets may transfer on death directly from the decedent/owner to others
without probate. The following are some of the more common ways.
Create a living trust. A revocable living trust is a separate legal entity that can be set up to hold assets. You
can transfer most assets to a living trust while you're alive and have complete access to and control of those
assets during your lifetime. You can also direct who is to receive assets held in trust upon your death. The use
of trusts involves a complex web of tax rules and regulations, and usually involves upfront costs and ongoing
administrative fees. You should consider the counsel of an experienced estate planning professional before
implementing a trust strategy.
Name a beneficiary. Many types of contracts allow you, as the account owner, to designate a beneficiary or
beneficiaries to receive the assets directly upon your death, avoiding probate. Examples include life insurance,
annuities, and retirement accounts such as IRAs and 401(k)s.
Make accounts payable on death. Certain other types of accounts, such as bank accounts and brokerage
accounts, also allow you to designate a beneficiary to inherit the account at your death without going through
probate.
Own real estate jointly or create a life estate. Owning property jointly, as joint tenants with rights of
survivorship, is another way to transfer property at death while avoiding probate. When one joint owner dies,
property ownership automatically transfers to the surviving joint owner. You can also create a life estate in the
property. In this case, you transfer ownership of the property to others, often called remainder beneficiaries,
while you retain a life estate in the property. This means you have the right to use and control the property
during your lifetime. Upon your death, complete ownership of the property passes to the remainder
beneficiaries.
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A Wealth of Information: How to Read a Mutual Fund Prospectus
With more than 7,400 mutual funds to consider in the United
States alone, some investors may feel overwhelmed by the
thought of deciding which ones to select for their portfolios.
At the same time, most mutual fund-owning households base
their purchase decisions on these measures: historical
performance (94%), investment objectives and risk potential
(91%), and fees and expenses (90%).1
Fortunately, reading a mutual fund prospectus is a key way
to learn important details about your investment options while
learning more about how they may help you pursue your
financial goals.

What's in a Prospectus
A prospectus is a document containing specific details about
the fund's unique characteristics, designed to help investors
better understand their options and make well-informed
decisions. The Securities and Exchange Commission
requires investment companies to provide prospective
investors with a free, up-to-date prospectus for each fund
they offer. Although the exact content of each prospectus
varies from fund to fund, all prospectuses must include the
same general information. (A shorter version, called a
summary prospectus, contains much of the same information
discussed here in an abbreviated format.)
Here's an overview of what you'll find in a fund prospectus —
and why you should care.

Types of Mutual Fund Risk

Investment Objective, Strategies, and Risks
A fund's investment objective describes the financial goal it
targets on behalf of shareholders. For example, the objective
could be capital appreciation (i.e., providing asset growth),
income (providing interest or dividend payments), or a
combination of the two.
The section of a prospectus highlighting a fund's investment
strategies, on the other hand, explains how the fund will invest
its holdings to attempt to pursue its objectives. It typically
identifies the geographic regions, industries, and types of
securities the fund focuses on. It also lets you know whether
the fund is actively managed or passively tracks the
performance of a market index.
In addition, a prospectus lists the types of risk a particular fund
or group of funds may entail, such as market risk, credit risk,
inflation risk, and business or issuer risk. (See table for
definitions.) This information clarifies exactly what types of risk
you may encounter by adding a fund to your portfolio. All
investments are subject to market fluctuations, risk, and loss
of principal. Investments, when sold, may be worth more or
less than their original cost. Investments seeking to achieve
higher yields also involve a higher degree of risk.

Fees, Performance, and Management
The fees you pay to invest in mutual funds, such as sales
charges and operating expenses, can have a direct impact on
your net investment returns. To offer insight into how they may
influence your portfolio's bottom-line performance, a fund's
prospectus specifies the types and amount of fees the fund
charges. Each prospectus must include a table illustrating the
effect of those fees on a hypothetical investment over different
time periods. You can also find details about a fund's
management team, rules for buying and selling shares,
dividend payment policies, and other helpful information.
A prospectus is required to disclose the fund's performance
during the past 10 years (or since inception) and to compare
its performance with that of a relevant market index. Keep in
mind, however, that the performance of an index is not
indicative of the performance of any particular investment,
individuals cannot invest directly in an index, and past
performance is not a guarantee of future results.
Mutual funds are sold by prospectus. Please consider the investment
objectives, risks, charges, and expenses carefully before investing.
The prospectus, which contains this and other information about the
investment company, can be obtained from your financial
professional.
1) Investment Company Institute, 2021-2022

Are You a HENRY? Consider These Wealth-Building Strategies
HENRY is a catchy acronym for "high earner, not rich
yet." It describes a demographic made up of young and
often highly educated professionals with substantial
incomes but little or no savings. HENRYs generally
have enviable career prospects, but many of them feel
financially stretched or may even live paycheck to
paycheck for years, especially if they are working in
cities with high living costs and/or facing large student
loan payments.
If this sounds like you, it may be time to shed your
HENRY status for good and focus on growing wealth
— even if it means making some temporary sacrifices.
One simple metric that can be used to gauge your
financial standing is your net worth, which is the total of
your assets (what you own) minus your liabilities (what
you owe).

Wealth Snapshot
The net worth of U.S. families varies greatly depending
on housing status, education, and income level. But it
also takes time to build wealth, so there are significant
differences by age.

Pay Attention to Your Spending
It's virtually impossible to increase your net worth if you don't live
within your means. After studying long hours and working your way
into a good-paying job, you may feel that you deserve to spend some
money on fashionable clothes, the latest smartphone, a night on the
town, or a relaxing vacation. However, if you can't pay for most of
your splurges without relying on credit — or wiping out your savings
— then you may need to rein in your lifestyle. Budgeting software
and/or smartphone apps can help you analyze your spending
patterns and track your financial progress.

Utilize a Workplace Retirement Plan
Making regular pre-tax contributions to a traditional 401(k) plan is a
no-nonsense way to accumulate retirement assets, and it helps
reduce your taxable income by the same amount. Experts
recommend saving at least 10% of your income for future needs, but
if that's not possible right away, start by contributing 3% to 6% of
your salary to your retirement plan and elect to escalate your
contribution level by 1% each year until you reach your target (or the
contribution limit). The maximum you can contribute to a 401(k) plan
in 2022 is $20,500 ($27,000 if you are age 50 or older).
Many companies will match part of employee contributions, and free
money is a great reason to save at least enough to receive a full
company match and any available profit sharing. Some plans may
require that you remain employed by the company for a certain
amount of time before you can keep the matching funds.

Assess Your Housing Situation
Paying rent indefinitely may do little to improve your financial
situation. Buying a home with a fixed-rate mortgage could help
stabilize your housing costs, and you can build equity in the property
over time as your loan balance is paid off — especially if the value
appreciates. A home purchase may also afford tax advantages, but
only if you itemize rather than claim the standard deduction on your
tax return. Interest paid on up to $750,000 of mortgage loan debt is
deductible, as are the property taxes, subject to a $10,000 cap on
state and local property taxes.
Homeownership is a worthwhile financial goal if you plan to stay put
for at least several years. And in many places, owning a home can
be less expensive than renting, thanks to low interest rates. But there
could be hurdles to overcome, including a hot real estate market,
high prices, lingering student debt, and the large chunk of money
required for a down payment.
Source: Federal Reserve, 2021

When shopping for a home, resist the temptation to buy more house
than you can afford, even if the bank says you can. And don't forget
to factor property taxes, insurance, and potential maintenance costs
into your buying decisions and household budget.
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New Vehicle Shortages Drove Up Used Vehicle Prices
Prices for used cars and trucks began to rise at an unprecedented rate in August 2020 after remaining
relatively flat since 2013. As new vehicle production was limited by supply-chain issues, demand for
used vehicles skyrocketed. By June 2021, prices for used vehicles had grown by 45.3% year over year.
After dropping somewhat, they peaked again in March 2022, finally dipping again in April. As new
vehicle production accelerates, used car and truck prices could moderate, though the market may not
recover quickly.

Source: U.S. Bureau of Labor Statistics, 2022 (Consumer Price Index for All Urban Consumers)
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